4-H Fundraising the Successful Way
The 4-H Youth Development Program is a tax-exempt educational organization. Therefore, your 4-H Club should be concerned with money only to the extent that it is needed to provide supplies or cover expenses incurred in running an active 4-H group. Unless the Club has a special long term goal, such as purchasing a piece of equipment or paying for members to take a field trip, it should only raise enough money to provide funds to support the current year’s activities. Fundraising is a means to develop and strengthen life skills in 4-H members and should not become the club’s primary activity.
Fundraising is one of the major ways to help 4-H clubs financially support their activities and or projects. By raising funds as a group, a club can help to make sure its activities are affordable for all club members. Fundraising should be done to meet a specific goal that is identified in the club’s budget and plan of work. Such goals might be to help all members go on a club field trip, sponsor a club recognition banquet, or to fund a community service project. In other words, reserve club fundraisers for club needs and not for individual members’ needs. Whatever the goals for the fundraising event, the club should approve the purpose for fundraising and what the fundraising activity will be for that year. Members should work to carry out the club’s goals, with the guidance of volunteers.  Adults should not drive the fundraising activity. The fundraising activity should not be that complex that youth cannot plan, implement and promote it themselves.  This will assure that your club fundraiser provides as much of a learning experience as possible for members. Fund raising can be a good way for members to learn the following skills:

· Goal Setting and Organization
· Record Keeping and Marketing

· Teamwork and Cooperation

· Decision Making and Problem Solving

· Responsibility & Leadership
Fundraiser Checklist

1. The fundraiser is designed to meet a specific club goal

2. The fundraiser has been approved by the membership and by the County Director through the club budget  or “additional fundraising request form”  (for funds over $100)

3. The fundraiser provides a learning experience for youth

4. The fundraiser is in line with 4-H Youth Development goals and applicable UC Policy

5. The fundraiser does not require significant start up money which might put the club in financial risk

6. The fundraiser does not constitute a raffle or game of chance

7. The fundraiser does not risk the safety of the youth (i.e. door  to door solicitation)

8. The fundraiser has been properly advertised (check use  of 4-H emblem)

9. The fundraiser does not endorse a specific company or brand unless approved by the 4-H staff.
10. Those involved with the fundraiser have reviewed and understand UC policy and procedures for handling money

